
Many advisers are nearly done with old-crop soybeans. Meanwhile, sales on the books for 2011 are still slow moving.

*Adviser uses hedged-to-arrive contracts, which do not show up as cash sales until the basis is set. Market value is  
average of cash sales, unsold portion plus futures/options value. For methodology, visit www.TopProducer-Online.com. 
To have your crops sold on the advice of one of these advisers, call (800) 933-3996.
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Advisers show reluctance to initiate re-ownership strategiesMarket Outlook

M ost trade watchers like to 
compare the current market 

situation to 1996 or 2008. 
Although the market fundamen-
tals are quite different, it appears 
that the advisers used their experi-
ence to their benefit.  

In 2008, sales were made early 
and often with little left to reward 
the last $2 of the rally, notes Scott 
Harms of Archer Financial Services. 
“For the most part, the advisers have been more mea-
sured in their sales than in 2008,” Harms says. 
AgResource especially has shown patience in marketing 
2010 crops. “The advisers seem reluctant to initiate  
re-ownership strategies for previous sales,” Harms adds.  

 Bryan Doherty of Top Farmer Intelligence thinks this 
patience reflects two factors: Overall bullishness in 

commodities with tight world 
inventories; and the strength 
exhibited in cotton as well as les-
sons learned in 2008 when “great 
sales” were viewed as not-so-great 
when the market took off. 

“It does not take a vivid imagi-
nation to guess how high prices 
could move with a weather 
threat,” Doherty says.

This cautious activity may 
change in order to better participate in a potential 
weather-related summer rally. So far 2011 sales have 
been slow; generally hedge levels are near 25% for the 
nine advisers tracked by Top Producer and the Archer 
Financial Ag Hedge Program. Until we know more about 
the 2011 crops, price activity will likely remain volatile 
with a bias to buy on price setbacks. —Jeanne Bernick

Advisers Steadfast, Patient into Spring

If you have any questions or comments 
regarding the track record information, 
contact Mark Soderberg or Scott Harms 
of Archer Financial Services, Inc., at  
(800) 933-3996.

AgResource Company 
(312) 408-0045

AgriVisor Services Inc.*    
(800) 676-5799

The Brock Report* 
(800) 558-3431

Doane Outlook Hedger 
(314) 372-3519

Progressive Ag Marketing* 
(800) 450-1404

Stewart-Peterson Group 
(800) 334-9779

Top Farmer Intelligence 
(800) 334-9779 

Utterback Marketing* 
(765) 339-4909

Dynamic Hedge  
(800) 933-3996
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