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Adviser Track 
Records
Sept. 1, 2005 • Crop Year 2004
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CORN BEANS
Futures Options Cash Cash Market Futures Options Cash Cash Market 

Sold  Value Sold  Value

¢/bu. ¢/bu. $/bu. % $/bu. ¢/bu. ¢/bu. $/bu. % $/bu. 

AgResource Company
Chicago, IL (312) 408-0045 15 22 2.12 100 2.49 153 9 6.20 100 7.82

AgriVisor Services, Inc.
Bloomington, IL (800) 676-5799 57 — 2.20 100 2.77 — — 6.40 100 5.52

The Brock Report
Milwaukee, WI (800) 558-3431 2 -7 2.42 100 2.37 23 -5 6.22 100 6.40

Dynamic Hedge 
Chicago, IL (800) 933-3996 58 — NA NA 2.45 -62 — NA NA 4.90

Professional Farmers of America
Cedar Falls, IA (319) 277-1278 5 -3 2.20 100 2.22 3 — 6.03 100 6.06

Stewart-Peterson Group
West Bend, WI (800) 334-9779 4 19 2.28 100 2.51 3 20 6.17 100 6.40

Top Farmer Intelligence
West Bend, WI (800) 334-9779  -8 5 2.37 100 2.34 -17 11 6.13 100 6.07

Utterback Marketing *
New Richmond, IN (765) 339-4909 70 12 2.07 100 2.89 -8 92 5.60 100 6.44
VAL-U Hedge
Chicago, IL (800) 933-3996  61 4 NA NA 2.52 20 — NA NA 5.72

Market value reflects (1) the Central Illinois cash price received on crop sold, (2) price on the unsold  balance
on the report date, and (3) futures and options profits and losses. Track Records do not include loan deficiency
payments or marketing loan gains, which may substantially change the results. 
For a free copy of the Adviser Performance Comparison Table and how to have your crops sold on the advice
of these advisers, call (800) 933-3996.  
* Utterback uses hedged-to-arrive contracts, which show up in futures values, not cash sales, until basis is set.


